
Eye of the Day • eyeofthedaygdc.com • 805-566-6500 • sales@eyeofthedaygdc.com

Please Note: Prices are subject to change at any time without notice. We do our best to keep prices current and provide accurate information.

HOW A LANDSCAPE ARCHITECT APPROACHES GARDEN
DESIGN DURING CALIFORNIA DROUGHT

MASTERPIECE: VIRGINIA ROBINSON GARDENS 27TH ANNUAL
GARDEN TOUR

https://www.eyeofthedaygdc.com/2015/05/how-a-landscape-architect-approaches-garden-design-during-california-drought/
https://www.eyeofthedaygdc.com/2015/05/how-a-landscape-architect-approaches-garden-design-during-california-drought/
https://www.eyeofthedaygdc.com/2015/05/masterpiece-virginia-robinson-gardens-27th-annual-garden-tour/
https://www.eyeofthedaygdc.com/2015/05/masterpiece-virginia-robinson-gardens-27th-annual-garden-tour/
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BOOK REVIEW – SUN DRENCHED GARDENS: THE
MEDITERRANEAN STYLE

https://www.eyeofthedaygdc.com/2015/05/book-review-sun-drenched-gardens-the-mediterranean-style/
https://www.eyeofthedaygdc.com/2015/05/book-review-sun-drenched-gardens-the-mediterranean-style/
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THE LANDSCAPE PROFESSIONAL AND CLIENT RELATIONSHIP
PART 2

https://www.eyeofthedaygdc.com/2015/04/the-landscape-professional-and-client-relationship-part-2/
https://www.eyeofthedaygdc.com/2015/04/the-landscape-professional-and-client-relationship-part-2/
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MOROCCO IN YOUR OWN GARDEN

THE LANDSCAPE PROFESSIONAL AND CLIENT RELATIONSHIP

Listen to your clients: their wants, likes, dislikes,needs and critical elements susch as1.
time frame and budget. Respect this information.
Do your homework and present quality, well thought out materials and design work.2.
Most importantly, do what you say you are going to do in a professional and timely3.
manner. Organization and communication are key to a successful relationship in every

https://www.eyeofthedaygdc.com/2015/04/morocco-in-your-own-garden/
https://www.eyeofthedaygdc.com/2015/03/the-landscape-professional-and-client-relationship/
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circumstance.


